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Several times since the Record was inaugurated we have called attention
to our policy as it relates to comumissions or crxeaft in any form. We have re-
peatedly tried to make salesmen understand our position on this question, and
vet we still receive inquiries from some salesmen to over-bill goods and render
credit memorandum to make the price to which the customer is entitled.

Now, this is a clearly defined method of petty graft which we do not ap-
orove of.  It's very evident that the person to whom the goods are billed pro-
noses to take the difference between the amount at which they are billed and
the credit memorandum. If that is not the purpose we are certainly at a loss
to understand why any one would want the goods over-hilled Of course we
might act on the theoryv that we know nothing about it and that the over-bill-
ing 1s legitimate. We know that this is done by some busines houses. hut
we do not approve of that business policy and we do not propose to foster it.
When we know, or at least feel, that in over-billing and rendering a credit
memorandum. that the person to whom the goods are billed intends to take a
rake-off. we are a party to this pettv graft. We are a party to it bedause we
are knowingly making it possible for him to dishonestly realize money through
our act in dishonestl v Dbilling goods.

We want our trade to understand that we are selling goods at the lowest
figure. consistent with good workmanship and good material and that we do
not want any more than they are actually worth and that we cannot sell them
for any less. We want it plainly understood by all our friends: and customers
that we will demand the best price that we can get for the goods, but that we
will not enter into collusion with any one not connected with the business, or
in any way make it possible {or them to make a profit on our goods. No one
who is not financially interested in this company has a right to expect a profit
or rake-off of any kind from the company’s goods, and those who are financially
interested. are entitled to no more than the legitimate profit they can earn in
the market on the merits of the goods.

Of course. the man who wants to graft a few dollars does not seem to ap-
nreciate the company’s taking that position. but we feel confident that event-
nally as the trade better understands our policy it will result in securing us
the very best and most plohtable trade in the country.

AROLPH MU ELLTR

Y
v . s

HIGH PRESSURE GAS COCKS

We helieve there is a great deal of
doubt among the salesmen as to the
real ohject of Drilled Key High Pres-
sure Gas Cocks. In view of that fact,
the following from George F. Good-
now. of the North Shore Consolidated
Gas Comnany, Waukegan. I1L. should
be of considerable interest:

“The high pressure cocks on the in-
side of the wall on the end of the ser-
vice, we require drilled with small

holes to prevent an excessive escape
of gas should the pipe be broken in
case of fire or other accident beyond
this point. I would consider center
drilling of these keys desirable. but I
do not see any advantage in drilling
the keys at the boitom. We have
abandoned the use of keys drilled with
small holes for outside curb cocks as
having no particular advantage and lia-
ble to cause stoppage. We now use
the curb cock with full opening.”
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SEE THE ARCHITECT

Delivery of Catalogue Should Furnish
Qccasion for Interview

In delivering catalogues to architects,
salesmen must make it a point 10 se-
cure an interview with the architect or
his specification man.  Don't leave the
catalogue nntil you are able to accom-
plish this. [t is a great opportunity to
make the entering wedge, and future
husiness will doubtless depend upon
the imoression von make on this imtal
trip.

Be nrevared to do cood Tine of
~dln’~ talk for Colonial goods. We
Lclzc\ e that the long \\edtmg qualities
of our =eli-closing work will have con-
siderable influence in winnmg archi-
tects to our line of goods.  Its success
in this particular has heen thoroughly
demmonstrated. On these visits the
salesman should carry a Colonial Com-
pression Bibb. finished, and a Colonial
Sel-Closing Basin Cock. Doth articles
should be in such shape that they can
be speedily taken apart and explained,

A good statement to make is the fact
that we use entirely new metal in mak-
ing onr goods. - The result of this 13 a
piece of goads Iree from blemishes o1

pits. This point can be strongly pre-
sented. The new metal means a per-

fectly sound seat that will wear. In
other goods where scrap metal is used
a small particle of iron or other foreign
substance is likely to leave a pit on the
valve seat and a leak is certain to re-
sult. This character of a leak cannot
be renaired. The moment it begins the
usefuluess of the cock is forever ruined.

The roller bearing will furnish an
excellent argument in favor of our
goods. A ball bearing basin cock is
quite certain to wear out ravidly for
the reason that the balls being of
harder metal than the body they will
cut a groove. This cannot he avoided
where balls are used, but it is an ob-
jection that our roller bearings over-
come, Our roller  hearings  have
broad surfaces. heing vractically the
width of the track on which they oner-
ate, and the result is that what little
wear does occur is distributed over all

of the track. The track on the top of
the beasing and in the recess of the-
cap 1s especially prepared for the ser-
vice it must perform.  These parts are
placed under a punch and subjected to
a heavy pressure on the tracks. This
comipresses the metal at those points.
and tempers it to a degree of hardness
which will resist wear. The same op-

eration makes the tracks  perfectly
smooth.  There are consequently no
little protrusious. rough spots or ir-

regularities to cut and grind against
‘he reller bearings. The care taken

with this narticular portion of nur seli-
closing work umtnbutes largely to its
wearing qualities and is a strong talk-
ing noint as against other seli- closing
work,  \We have our factory test equiv-
alent to twenty years actual service.
and know therefrom that the amount of

wear on either the roller bearings or
the track 1s veryv slight.
At the Duoilding Managers™ conven-

tion. held in Cleveland, the adjustable
spring feature of the cock appealed to
many of the managers. and could be ex-
plained to the architects as a strong
point of the goods. We believe. how-
ever. that we should make it clear that
this adjusting feature is to be used
only when the spring loses part of its
tention.

As a rule, our self-closing work is
properly adjusted when it goes out,
and it is not advisable for inexpert neo-
ple 1o seek to improve on it. The
anti-splashing feature of the bibbs fur-
nishes a good argument. especially be-
cause of the fact that it is a part of the
hibb itsell, and leaves no onnortunity
for sediment to collect. as is the case
where little strainers are used on the
ends of the bibb.

It might be well to bring out the
point that 75 to 90 per cent of plumber\
repair work results from the installa-
tion of .nferior brass goods. It's the
bibhs. basin cocks, etc., of the plumb-
ing svstem which are used and the one
thing that wears out rapidly. unless
the goods be of high character like our
Colonial work.

This being the case. it is imvortant
that the verv best goods be specified.
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The fact that they cost a little more
waght not to be a barrier to their sale,
because of their endurance qualities
they require little or no expense for

up-keep.
o]
THE OUTLOOK IS BRIGHT

Our Self-Closing Work Has Upheld
All Our Claims

There is every reason for believing
chat eventually our self-closing work
will be generally recognized as the
standard of excellence in material,
workmanship and durability. We see
areat future possibilities in this line.

Mueller Self-Closing Work will com-
pel other manufacturers to better their
product or fall behind in the race for
business. In a nuwmber of instances,
however, an improvement will be an
impossibility, because of the weakness
of the mechanical principle which is
the foundation of the work.

Herein is where we now have a po-
tent and important advantage. Our
mechanical principle is unexcelled. It
has been tried out under practically all
conditions that we will -have to con-
tend with and not a single failure has
heen recorded. Just so long as we
adhere to our present policy of uphold-
ing our product to a high quality
Mueller Seli-Closing Work will main-
tain its proud position at the head of
the column.

We have reached this position iy a
little more than five years. It has been
accomplighed in the face of strong op-
position. We don’t mean by this that
every one is refusing other self-closing
work. DBut the fact of the superiority
of our self-closing work is generally
recognized wherever it has been in-
stalled. It remains for us to educate
those now unfamiliar with its merits.

It has been on the market long
enough to base an opinion as to its
real worth. "That opinion is now be-
g strengthened daily by the testi-
monials of users—many of these being
persons whose prior experience with
inefficient self-closing work thade them
skeptical of the efficiency of any self-
closing work. '

Every day we are receiving letters
similar to that from Stacy C. Lamb,
superintendent of the San Fernando
Juilding, Los Angeles, Calif.,, whose
720 Colonial Basin Cocks did not call
for one cent of repairs in four years.

Evidence of this character should
strengthen your ‘belief in the un-’
doubted superiority of Mueller Colon-
ial Self-Closing Work. It should act
as a tonic to raise your enthusiasm and
increase your determination to sell this
line of goods.

We have the goods, we have the
talking points and we have the evi-
dence of the users. You can’t talk it
too strong. It’s a piece of goods that
requires no misrepresentation to sell.

All you have to do is to follow that
imperighable advice of Grover Cleve:
land given in three words:

“TELL THE TRUTH.”
I«
GOOD KIND OF ORDERS

Push Self-Closing Work on Water
Works and Municipalities

We arc receiving quite a number
of orders for self-closing "work fron
water works companies and from cities
for use m public buildings. We are
pleased to note this disposition of
water companies to adopt our work,
and wish the salesmen to epcourage
this practice at every opportunity.

We Dbelieve that our seli-closing
work could not be brought to the pub-
lix attention in a more favorable way
than throygh the medium of the water
works companies and municipalities.
When it 1s thus presented to the pub-
lic, these companies and cities stand
more or less in the light of a sponsor
for our work. Naturally the persons
using it when they come to build or
buy plumbing brass goods will make
inquiries, and if the work has given
the service which we are quite sure it
will, the water works companies and
city offictals will speak a strong word
of endorsement for it. \ '

We therefore advise salesmen to be
alert to every possibility to sell goods
to water companies and municipalities.
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METER TESTER CAMPAIGN

Time Limit Extended One Month—
Get Busy and Find a Buyer

There are too many good prospects
in sight to close the meter tester con-
test as originally intended.

Consequently we will extend 1t one
month.  That will give all salesmen a
chance to keep after the trade while we
have it worked up.

We have up to

date the [ollowing
record of saleu '

Springtield, TH—T. F. Leary
\Id\cupurt Pa. \mlth
Galeshurg, 111 —A T \\ hitney.
Jamestown, S. D—\\. C. Heinrichs.

Portland, Me—(r. C. Caldwell.

Maunhattan, Kas—W. L. Jett.

During the past few weeks we have
kept hot on the trail of the trade. Ev-
ery prospect has been worked by cir-
culars and letters. and we have used
all the argument we could command.

As nedr as we can judge, the trade is
in better shape to approach on the sub-
ject than it has ever heen.

Under these conditions we want you
to all get busy. Dont give up if there
is the slightest chauce tn make a sale.

If you camnot close a meter tester
deal because of the lack of appropria-
tion on the part of the water company,
vou are authorized to allow 90 days’
time ir order to bring the payment of
the tester into the next quarter. This
applies to meter testers only during
this contest. )

Put a hittle ginger in the game and
play it like vou were a sure thing win-
ner. There are enough cugfumentq to
make if vou get thun down pat. Eu-
thuse vourseli to the point that vou
can enthuse vour prospect. There is
nothing to sav against the tester. There
is evervthing to sav for 1t. We are
getting letters every day from those
who have bought testers. They are
all in the same strain. Not a dissent-
mg volce. It's a unanimous decision.
Fvervhody get busy now. Swell the
sales to a total of twenty hefore the
contest closes.  We can do it if we will
pull together hard enongh.

Here is an extra hit of argument to
use—it was received only a few days

AZO !

From Water Department, City of Spo-
lrane, Washington:

“One of your meter testing apparatus has
heen in service in this department for over
two years. It has given complete satisfac-
tlon—in testing the product of the factories
as they are purchased, and in demonstrat-
ing to the consumer that the particular me-
ter in use on his premises is accurate.”

From the Department of Public Works

of Dufifalo, N. Y.:

“A year ago we purchased one of your
Water Mecter Testers. We had had an old
one in use for a number of years, bat de-
sired oue with the latest improvements. We
have been more than pleased with the mew
teater—it makes the work of testing meters
much more simple and we find the meter
department much more ankious to test me-
ters. With the results we among wother
things found scme 6 inch meters that were
under-registering 50 per cent, and I believe
the having of this new tester will mean not
less than $10,000 a year to our department.

I

SOME RECENT ORDERS
The iollowing order came for ma-

terial for the Lincaln Hotel at Lincoln,
Nebraska: .
Eighty pair D-12901, 40 pair D-

12004, 14 only D-9033, 14 pair D-23038,
16 pair D-23003, 4 pair D-25000, 60

pair 1D-23008, 66 only. D-8661, 150 D-
12003, 1530 D-12983, 150 D-12982, 150
D-9106.

Mr., Stebbing advises that this hotel
will e equipped entirely with our Co-
lonial Sel-Closing Basin Cocks. and
that all the plumbing brass goods in
the hotel are Mueller Goods.

We are in receipt of an order for 33
pairs 11902, These will go into the
Forestal Tlotel. corner of Eighteenth
and Lincoln Streets, Denver. Colo.

Au order for 180 Seli-Closing Basin
Cocks 12902 has been received. They
are to be installed in "the Yarbhrongh
Hotel at Raleigh. N. C.

We have received an order for 108
of 11902 i()r use in St. Louis schools,

We will furnish 1000 of 11901 for
the Heissen Building, Dearborn and
Iarrison Streets, Chicago. This is ane
of Chicago’s latest skyscrapers.
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A WORD ABOUT SPECIALS

Get Away from Them and Stick to the
Regular Line

Stick to the regular line. There is
less trouble and more money in it for
us. Every few days we get an order
for some special goods which necessi
tates lots of extra work. It disar-
ranges the routine of manufacture.

\We believe that our line is sufficient-
Iy varied to meet all reasonable re-
guirements of the three trades to which
we cater. In a majority of cases where
specials are demianded 1t is not because
they possess superior points over our
regular line, but because the special is
a-fad with the man demanding it.

Here, then, 1s the salesman’s oppor-
tunity.  The employment of a little
tact and diplomacy will frequently re-
sult in the patron abandoning ‘his spe-
cial pattern and accepting in its stead
the regular goods. When a mian has
some special in mind, do not belittle it.
On the contrary agree that the idea is a
worthy one, but at the same time point
out that the regular goods will serve
the purpose just as well and at less
trouble to us and less expense to him.

It appears to us that the trade can
be educated to the fact that we have
onr regular line of patterus which have
been adopted as the most serviceable,
after vears of study of conditions, and
that to deviate from them means an
additional outlay without the accom-
plishment of any real good.

We wish to eliminate as far as pos-
sible, this practice of sending specials
through the factory and request there-
fore that you combat the idea whenever
it is presented to you.

But do this in a way that will not
be disparaging to the patrons’ ideas.

e
BUSINESS OUTLOOK

While trade conditions continue
rather quiet it is reassuring to know
that the conditions are essentially
sommd.  There has been good weather
~in the crop area and within the last
week abundant rains through the mid-
dle west, which will serve to improve

and practically corn
crop. ,

The general disposition of buyers is
to proceed cautiously until the general
trade outlook is better defined. The
luying is generally in smaller quan-
tities, perhaps, than under more nor-
mal conditions, but there is a good deal
of it.  Aost buvers proceed on the the-
ory that it 1s better to re-order than to
buy in large quantities. The whole
trend of business seems to be toward
a permanent hmprovement. The fnal
disposition of the reciprocity bill, which
has agitated the country for months
past is a factor tending to the bet-
terment of trade. It will probably re-
quire some time to determine whether
this bill is going to be beneficial to this
country, but the mere iact that it has
hecome a law enables Dusiness inter-
ests to proceed along some definite line
of endeavor.

assure a1 good

Dun’s last review of existing condi-
tions is cheerful in"tone and in nearly
every line finds improved conditions
with better outlook, but with all busi-
ness  heing handled very conserva-
tively.

ey

SLEEVES AND VALVES

Sleeves
stock in

and Vialves are carried in
the following sizes:
2 2-in. valves to open to right.
2-mn. valves to open to left.:
4-in. valves to open to right.
4-1n. valves to open to left.
6-in. valve to open to right.
O-111. valves to open to left.
8-in. valve to open to right.
8-in. valve to open to left.
4x2 sleeve.
Ixd sleeves.

6 Ox4 sleeves.

6 6x0 sleeves.

3 8x4 sleeves.

2 8x6 sleeves.

1 10x4 sleeve.

1 10x6 sleeve.

1 10x8 sleeve.

1 12x4 sleeve.

2 12%6 sleeves.

1 12xR sleeve.
* 1 16x06 sleeve.

o e L0 e L) WS
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THE COMMODITY REPORT

Specially Listed Goods That Should
Help to New Business

We have the commodity report for
the month of June, which shows the
sale of 0,530 pieces of plumbing goods
that have heen specially listed.

There are several good reasons for
inaugurating this plan. In the first
place this particular list of goods con-
stitutes some very good selling articles.
In the second place they are all profit-
able. This being the case they should
in many instances pave the way for ad-
ditional business.

[t is therefore good policy to push
this line but you are not expected to do
50 to the exclusion of the regular line
of goods. That much must be thor-
oughly understood. Get orders for
these specially listed goods whenever
you can and especially so where there
is a prospect that such an order will
act as an entering wedge to produce
other husiness. We are satisfied that

if this list of selected goods is judic-.

iously handled our sales of these goods
will not only be large, but that lots of
business in regular lines will he an-
covered.

+

SOME IN TROUBLE

All Brass Companies Have Not Had
Smooth Sailing

It ‘has not been smooth sailing for
all brass companies this summer, and
a number of changes are taking place.

At Cleveland the United Brass Mig
Co. has gone into the hands of a re-
ceiver, the Superior Savings & Trust
Co. ‘having been appointed to take
charge of the brass company's affairs.

This action was the result of a peti-
tion filed by W. J. Schoenberger and
Charles A. Stone, Jr., against Charles
A. Stone. The petitioners ask for an
accounting.

The trade papers state the proceed-
ing was the culmination of a disagree-
ment between the parties mentioned.
Whether thisy difference is of a per-
somal or financial character is not

clearly stated. It would appear, how-
ever, to be of a financial character
since an accounting. has Dbeen de-
marnded. )

The Century Brass Co., owned by
the Pierce, Butler & Pierce Co at Syra-
cuse, New York, is 1o be sold out, so
we are informed by our New York of-
fice. Mr. E. L. Pickens, manager of
the Century, gave the information to
AMr. Oscar on a recent visit.  In plan-
ning a trip to England he called at our
New York office to make arangements
for selling some of our goods while
abroad. The Century Brass Co. has
been myaking some bath cocks and a
few bibbs, but their chief product has
heen connected wastes and overflows.

We are informed by J. . McCor-
mick that the Regar and the Rickers-
berg Co. of (Cleveland will combine.

)
STATIONERY REQUISITIONS

All requisitions for statiomery must
come as individual letiers addressed to
F. L. Riggin. It is only by following
this plan that vou can expect prompt
service.

When this plan is not followed out
the chances are agamst your request
ever reaching the stationery depart
ment, and vour requisition is very apt
to go unfilled.

SEND SAMPLES

The attention of salesmen is called to
the fact that at the last annual meet-
ing 1t was decided that you should se-
cure samples of any service clamp
made by any other manufacturer, and
having a groove on the lawer side for
the packing where it comes in con-
tact with the pipe. Salesmen should
also send samples of material used for
packing and give any other informa-
tion as to how it is attached to the
main.

You are also instructed to send sam-
ples of different style traps which you
think we ought to make.

All of the above should be directed
to the patent department.
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THE BUILDING MANAGERS

The conveution of Building Manag-
ers at Cleveland, O., was attended by
J. H. McCormiick and E. A. Mann, who
had charge of our exhibit. While it
wasd not as large as the one made at
Galveston, 1t was very comprehensive
including a fair representation of our
different lines.

The only other plumbing exhibit was
4 small one made by the Bashlin peo-
ple aud it did not begin to attract the
attention that the Mueller exhibit did.

Amoung other features we showed a
water straiuer, self-closing worlk and
regulator under water pressure, and
this proved a very attractive feat-
ure. The pressure was taken at from
80 to 90 Ibs, and held witliout varia-
tion at 10 Ibs. and this performance
seemed to favorably impress all the
building managers who called at the
booth.

There were lots of good things said
for Mueller Self-Closing work by these
delegates and there is a prospect of a
number of good orders resulting later
o

There seemed to be a disposition
among some of the bigger managers
to wage war against plumbers and in-
sist on being permitted to buy direct.
Action looking to this plan was taken,
but it remains to be seen what the re-
sult will be. '

ey

GIVE ALL THE DATA

Sonte of the salesmen are not exact
it specifying the names of customers
to whonmt we sell goods and the result
is annoyance and delay in the hook-
keeping department, in addition to giv-
ing unsatisfactory service to the cus-
tomer.

As an example, we get an order for
goods to be shipped to the Oskaloosa
Water Works and it is so entered on
the books. Some time later we get an
order from the same people, but this
tinte it is specified as the Board of Pub-
lic Affairs, Oskaloosa, or as the City of
Oskaloosa Water Department. The
chances are that this will be entered up
as a different company. We then -have

the same company oun the books twice
and have no means of telling which
name is correct.

This difficulty can be avoided if the
salesman will exercise care in getting
the name of the company correct and
thereafter following it without devia-

tion.
o

A LINE FROM M. F. KIRKWOOD

“Mueller Record: To the many
meittbers of the 49 Club, who have
writtenr nre so mauny kind expressions
of sympathy, I am sincerely grateful.

“That my confining position in bed
prevents nie acknowledging personally,
these conununications is my only ex-
cuse. lmprovement goes on  slowly,
but [ am progressing to the satisfac-
tion of tire surgeon and hope by the
tinte the next Mueller Record is issued
I will be fighting for business in the
first diviston.

“(Signed)
SMURRAY F KIRRKWOOD.™
2

A

A NEW COMPANY ‘
The Nopack Brass Co. at Bellefonte,
Pa.,, has Dbeen iucorporated under a
Delaware charter with $100,000.00 cap-
ital stock. John J. Bowen of Belle
fowte is the head of the new corpora-

tion. The object of tlie company is to
make all kinds of plumbing brass
goods.

)
REGULATOR ORDERS

Two regulator orders received re-
cently are more significant than im-
portant.  They came from Newark,
New Jersey, wliere the Foster Regula-
tor Company is located. The Celln
lotd Contpany is located only two
blocks from the Foster plant.

They ordered two special valves for
light pressure to open. with the pres-
sure instead of closing against it.

The Clark Thread Company, which
already has about $150.00 worth of our
reducing and other special valves,
placed an order for three Manganese
Bronze Valves to be used on super-
heated steam.
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MANY TESTIMONIALS

Substantial Evidence of the Good Qual-
ities of Our Self-Closing Work

We are giving vou herewith a num-
ber of letters recently received. They
furnish yon with an excellent idea of
how our self-closing work is regarded
by those who are using it. In this lot
vou will note that with one exception
a plumber has never been called to look
after any of the various installations.
In that oune instauce it evidently was
some trvial attention for the owner of
the building did not regard it is unus-
ual. You will find among thesc letters
sonte strong  endorsements which it
may prove profitable to quote to pros-
pective buvers. We would not sug-
gest to customers to write to any of
these gentlemen, but of course, every
letter is bonafide, o fact that can easily
be established if any question 1s raised.
All these letters were received the past
month, but the dates have been omit-
ted.

Hotel Frederick, Huntington, W. Va.

We have in use your self-closing lava-
tory cocks and tind their operation very
successiul, especially for hotel use. They
are strong and durable and give us perfect
satisfaction.

We might add that we have a new hotel
at Lynchburg, Va.. which will be in the
course of construction within the next two
or three months, and we will specify your
self-closing cocks for the entire building.

Yours very truly,
FREDERICK HOTEL CO.
R. L. Oneal, Pres.

A. Herz, Terre Haute, Ind.

The Mueller Colonial Seli-Closing Fau-
cets which we have been using on all our
lavatories for the past four years have been
very satisfactory and we have experienced
no trouble of any kind with ' them.

Yours truly,
A. HERZ.

. Q. O. F. Building, Indianapolis, Ind.

Vv'e have about 450 Mueller Colonial Sel-
Closing Fuaucets that have been in use for
over three years and are giving very good
service, ' 1 cannot ask anything better.

~ Respectfully,
CH. J. McCULLOUGH, Engineer.

Janies Building, Chattanooga, Tenn.

Unsolicited, we think it fair, to tell you
that in 1907 the plumbing worl\ in this
building was finished. The basins in this
building amounting to something over 250
were equipped with your Colonial Self-
Closing Basin Cocks.

We are glad to tell you that we have no
kad a single leak since they were installed,
and have not spent one dollar on re-pairs
in any way in their maintenance. If you
have had the same success in other build-
ings with these hasin cocks you are cer-
amly to be congratulated.

Yours very truly.

FRANKLIN HARRIS, Manager.

First National Bank, Boston.

Answering your inquiry of recent date we
beg to advise you that your self-closing
faucets in use in this building have given
satisfaction since their mstallatmn when
the huilding was erected in 1908.

Yours very truly,
B. D. BLAISDELL,

Assistant Cashier.

Central Supply Company, Indianapolis, Ind.

It is a pleasure for the writer to inform
vou that the Mueller Brass Plumbing Goods
that were installed in our residence some
two and a half years ago, are giving per-
fect satisfaction. Ve are having no trouble
with the same.

We cannot praise them too highly be-
cause they are doing the work without any
expense whatever being attached to their
operation.

The use of these goods only convinces
the writer that well made goods are the
cheapest in the long run.

Yours very truly,
L. .C. HUESMANN,

President and Manager.

Danio Hotel, Oswego, N. Y.

I have had my new lavatory fitted up with
your Colonial Self-Closing Faucets, in ser-
vice for two years, and thev have given
perfect satisfaction in every respect so far.
I would suggest to any one putting faucets
in a hotel or any public place to put in seli-
closing ones. They save lots of water, also
lots of trouble for people will let faucets
run and sometimes cause all kinds of dam-
age.

Very truly yours.
J. E. DANIO.
From Peabody Hotel. Memphis, Tenn.

We lhave been replacing the faucets in
the Peabody with your Colonial Self-Clos-
ing Taucets as fast as old ones wear out.
We have probably not used auv of them
over a year, but up to date they have been
entirely satisfactory.

Yours very truly,
B. S. PARKER. Supt.
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Wahkonsa Hotel, Fort Dodge, la.

No dowbt yon will appreciate a word
from the management relative o the Mueller
Colonial Self-Closing Faucets which we
have used in the above hotel since its open-
ing. Wish to state the same are giving
s excellent satisfaction and you are to be
congratulated on marketing such a satis-
factory device.

Yours very truly,
R. W. JOHNSON.

Pucific Hotel, Jacksounville, Il
Seme time ago the Mueller ‘Colonial Self-
Closing Faicets were installed on the lav-
atories in this hotel. Just a line to say they
are giving complete satisfaction and we are
very much pleased with their nse. They
were installed two years ago and have
proved satisfactory In every way.
Very truly yours,
H. C. FOULK, Prop.

Hotel Brewster, Freeport, I1L
T have had the Mueller Colonial Seli-Clos-
ing Fancets in constant use for two years
on my wash basins in lavatories. They do
the work satisfactorily. Have had no trou-
ble or expense with them since they were
instatled.
Yours respectfully,
S. L. FRIEDLY, Prop.
Meridian Life Ins.  Co., Indianapolis, Ind.
We beg to enclose herewith a few souv-
enir postal cards, on the left of which is a
cut of our building, which we hope will be
of interest to yoi, as you may ascertain
from your records that the Mueller Colonial
Self<Closing Faucets are in nse on the lava-
tories in this building, having been in use
something -over eighteen months, and inci-
dentally, we are pleased to advise that the
service is entirely satisfactory.
Assuring yon that we are well pleased
with the Mueller fancets, we are.
. Yours very truly,
RICHARD S. POSEY,
Manager.

lilitary Academy, Cornwall on

Hudson, N. Y.

The Colonial Self-Closing Faucets which
we installed about four years ago in the
lavatories at Bard Hall, our department for
voung boys, have given excellent service.
In fact, T cannot remember that we have
ever found it necessary to do anything to
them in that time. They have had hard and
continual usage and have remained tight and
satisfactory in every way.

[ selected thig faucet after carefully com-
paring several makes and patterns and am
pléased that my selection proved so satis-
factory.

New York M

Yours very truly, -«
SEB z\STIAN JONES,
Superintendent.

’ mg

The Jefferson Hotel, Macon,

Your self-closing faucets are the right
thing in the right place. In fact, we would
not know what to do without them. The
great saving ‘in the water bill alone fully
pays many times cost of same. So we
cheerfully recommend them to any one as
we have used them for two years and they
are just the same as the day they were
placed. Respectfully,

THE JEI*FERSO\I HOTEL,
J. H. Thompson, \l‘mdgel.

Mo.

Mansard Hotel, Bowling Green, Ky.

We have had the Mueller Colonial Self-
Closing Faucets on the public lavatories in
this hotel during the past three yecars and
they have been satisfactory in every respect.

They have effected a saving of more than,
half of the water we formally used, and have
never given us any trouble.

They have required the services of a
plumber only once, and that was six months
ago when constant service required their re-
adjustment. We enclose herewith views of
interior and exterior of the hotel.

Very respectfully, MASNARD HOTEL,

G. M. Williamson, Manager.

Citizens Bank, Pine Bluff, Ark.

We beg to advise that the seclf-closing
fancets which were installed in our lavator-
ies in onr new bank building are giving sat-
isfactory service We believe they are great
savers where water is used in abundance
and we are more than pleased with the re-
sults in the nse of your faucets.

Yours truly,
M. E. BLOOM. Cashier.

Missonri Trast Building, St. Touis, Mo.

We have replaced some and are gmdmlly
replacing all onr water fancets in this build-
We are 1sing your Colonial Self=Clos-
ing Fancets

We have found them very satisfactory and
believe they have materially rednced our
water bill, as the old style faucets leaked
badly and gave us a great deal of annoy-

ance. Yours truly,
BERNARD W. MAGINN, Man.
Midland Flotel, Lawten, Okla.

It may be of some interest for you to
know that we have used the Mueller Co-
lonial Self-Closing Faucets in our hotel, the

Midland, since it opened about eighteen
months ago. Speaking to you from . the

standpoint af the manager. T wish to advise
you that T have vet my first wmphmvt to
find.

We have not even had occasion, so far, to
make any repairs on these faucets. This
may be of some benefit to yon and shonld
T ever have occasion to buy faiicets of this
kind, I would certainly use Mueller Colon-
ial Self-Closing Faucets. ¥Yours truly,

J. W. FEWELL, Manager.
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SAD CASE OF WILL JETT

Lost His Roll the First Night in Kan-
sas City

Saturday, July 2240 Will Jett sallied
forth for Wansas City to cover Murray
Kirkwood's territory for a month. . He
had $30.00 expense money and Mon-
day morning he wired that he had lost
that and a check for $50.00. We sent
him more money.

The Kansas City Star later published
the following item of Will's first night
in Nansas City:

HE LOST $50.00 IN A THEATER -

W. L. Jett. who :ravels for the H. Mueller

Mig. Co. of Decatur, [llinois, attended =
Twelfth  Sircet Theater last night. He

mised $50.00 in cash and a check for $30.00
when he came out.

Of course Jett could not help it.
was Kentucky broke and now he is
Missour: broke He has been advised,
while in the state of the James boys. to
stay away from theaters, and to go
to bed immediately after supper. With
the new expense monev we sent a por-
ous plaster with directions to place the
money next to his bodv and cover it
with the plaster [ he dues this he is
certain not to lose it unless he loses
himseli. and no one can pry him, loose
from the “kale” We felt compelled
to take this extreme course. We rea-
soned from past performance, figuring
the possibility of having to send $50.00
every three days for 30 days. That
would mean $300.00 <.\pense money
for the month. Too much! We are
not looking for expenses—we are look-
ing for profit. These poetical tributes
have been penned by friends of Jett, ir
the hope that they will lighten the
grief he naturally feels:

He

There was a young man from Kuintack
Who generally played “poke” in good luck:
But he met o big bloke
In K. C.oand went broke
And to his firm hot uir tales did chuck.

—Horace Clark
When Willie went to K. C.
He was feeling very gay,

. He had fifty on his person
And swelled up, T should say!

[fe Iit a big Perfecto

And went to take a stroll
While he ogled all the ladies
" He thought not of his roll.

A man who had light fngers
Touched him like a flash,

And when Willie gained his senses
He had nary bit of cash.

—W. B. Ferd

One upon a midnight dreary

Bill Jett pondered weak and weary,
Fe was broke and he was leary

Of the wild west he was skeery.

Sad. ol =ad, he bawled in sorrow
“1 must wire the firm tomorrow—
What will they think of the story
It's so old it’s very hoary.

But it’s the best that I can fake
And T trust that it will take.

It's so simple that it’s funny

To tell them I've lost the money.

Dear good friends won’t you relent
And not ask me where it went?
You with hearts so full of pity
Sureb won’t suspect the “kitty.”
—Wilbur Simpson.

I :
KEEP US POSTED

Let Us Know When We Have An Ad-
vantage

We are advised that a number of
brass concerns at Cleveland, such as
the Atlas. Monarch and United DBrass
have bheen charging for boxing and
cartage.

This has been reported to us by a
number of our salesmen and in order
that all may have the benefit of the
information it is being published here.

As a rule, salesmen are very prompt
to notify us of cases wherein competi-
tors make an extra concession or a lit-
tle better price, but are not always so
particular about informing us when we
have an advantag‘e

We should be l\ept fully posted in
either event.

T

NAMES FOR CATALOGUES

Each salessnan has been forwarded
a bunch of express receipts showing
him the names of the persons in his ter-
ritory to whom the second edition of
the D catalogue has been sent.
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You are directed to look these re-
ceipts over and then supp}y us with
the names of other persons in-your ter-
ritory who may be entitled to a copy
of the new catalogue. We have an
abundant supply and want to get these
catalogues into the hands of every one
entitled to a copy. In sending names
let us know what discount sheet is to
accompany the catalogue.

When this has been done you may
destroy the express receipts as they are
valueless. '

Y
A

PERSONALS

Charles T. and Will B. Ford were
here during the middle of July on their
vacation. ,

On the 17th and 18th, M. T. Whit-
ney, T. F. Leary and D. E. Rowley
came in, and with the Messrs. Ford.
joined the firm in a conference con-
cerning the patterns of lavatories to be
adopted.

Mr. Whitney has nearly regained his
formier health.

Will Jett of the Ilinois territory, left
Saturday, July 22d, for the west, to
cover portions of AM. F. Kirkwood’s
territory, during the time that 2Alr.
Kirkwood is incapacitated for business
because of his broken leg.

>

THE QUESTION BOX
From E. B. Cameron:

How much floor space
Meter Tester require?

About 7x10 feet.

Are all the sizes of 14401 (strainer)
tapped on the side for a cleanout pipe?

The 14401 is made only in the old
style, that is with the cleanout plug at
the bottom. \We are expecting to is-
sue a booklet on the strainers and in
doing this we will perhaps show one
tapped at the side but this will be as a
special and not as a regular line.

does the




